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1. Remember

*Recall the economic fundamentals of agricultural
production that drive profitability for a farm business.
-List the types of insurance products available and

determine which are most relevant for a farm business.

-List the components of a written marketing plan that

Incorporates cost of production, marketing tools, basis,

and crop insurance products.

2. Understand

*Recognize personal risk comfort level and describe
the risk tolerance level of a farm business.

*Explain the importance of calculating cost of
production to reduce uncertainty and assist with
marketing decisions.

3. Apply
|[dentify and analyze grain marketing tools available

and determine when each tool might be used to
Implement a marketing plan.

«Calculate a farm's cost of production to reduce
uncertainty and assist with marketing decisions.

4. Analyze

Complete a review of previous or current crop
Insurance products, analyzing whether they align with
a farm’s risk management plan.

5. Create

*Develop a written risk management, grain marketing,
and crop insurance plan, incorporating concepts
learned in the course.
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Farm Pulse — Crop Insurance and Grain Marketing

Clark, J. Reuss, S. Polzin, T. & Bachand, M.

FARM PULS :

Pilot Course Evaluations :

-Anticipatory Set Question: (Student Interest Prompt)

What do you hope to learn by participating in the Farm Pulse: Crop Insurance and Grain
Marketing course?

| want to better understand crop insurance and how it can be used in combination with marketing
tools to improve profitability while reducing risk.

When it would benefit my farm to purchase crop insurance if at all, and to help get a handle on the
possibilities of a grain marketing plan.

learning how the markets work especially at different times of the year. in the past we have forward
contracted for fall delivery but am interested in other options.

Do a better job of marketing my crop.

creating a market plan, to go forward with an idea of what goal I'd like to reach. Right now | don't
plan ahead of time for what | want to do with my grain. | also want to learn more about the benefits
and use of crop insurance.

More on marketing

How to understand crop insurance, how grain markets work, hedging grain, using crop insurance to
guarantee bushel in a contract.

Post Course Evaluations:

Responses
fallied Yes (1) No(0) | Average

Post-Course Evaluation

In future years, do you plan to develop a grain marketing plan? -

.
In future years, do you plan to purchase crop insurance? -

In future years, will you complete a review of your crop insurance 3 3 00
policies with your crop insurance agent? '
Neither
Responses | - Strongly Somewhat | Agree nor | Somewhat Strongly Agree
As aresult of attending this program.... fallied | Disagree (1)| Disagree (2 .D|sagree(3] Disagree (4) Agree(5 Agree Average

In future years, do you plan to implement the entire plan?

| learned about the purpose and value of risk management
practices.

| plan to use something | learned to help make a decision about
a business opportunity or new enterprise.

| leared some ways to determine whether a business °
opportunity is likely to succeed. '

I learned skills and tools for communicating with business
partners (such as a consultant, lender, landowner, or family
member) about a business opportunity or new enterprise.

Please tell us of additional information that would be helpful to you on the topic of crop (]

What is one thing you learned that you plan to apply to your farm business? insurance and grain marketing.

i plan to write out a sale plane and target prices to help folcus one numbers and take some

emotion out of my decisions. i thought the information was sufficient

| would like more information about strategies appropriate to given sets of conditions and
how to leverage crop insurance when making future pricing decisions. In the last Zoom
meeting, Jerry referred to documentation that needs to be updated and distributed
concerning typical marketing plans. | would like to see it.

More advanced marketing. Studying charts

| learned enough about crop insurance to purchase revenue protection coverage this growing
season.

Carrying cost

Could you describe specific challenges to achieving your goals on the topic of crop insurance
and grain marketing?

Challenges include gaining a better understanding of when it is appropriate to take certain
actions based upon market conditions. Producers also don't have as much information as
the 'funds,’ which puts them at a disadvantage. Lastly, nobody consistently outperforms the
market.

Do you have any additional suggestions, questions, or comments?

I would like more information on sale and trading options and understanding the best time to
utilize each type.

This seminar covered the basics. | would like more detail on developing grain marketing
strategies and would like to see an actual grain marketing plan.

Spring, summer in person meetings ®

Uncertainty in markets

For more information:
go.wisc.edu/FarmPulseCIGM

Instructor: Jerome Clark
lerome.clark@wisc.edu 608-354-3992

UW-Madison Division of Extension Agriculture Institute, 711 N Bridge Street, Suite #13 Chippewa Falls, WI 54729

Summary

This course is a hybrid program for
those interested in learning the
Importance of risk management, crop
Insurance, and grain marketing. This
course will help you in identifying
production and marketing risks of
your farm business to assist you in
making decisions that will improve
your farm profitability.

The online course follows a case
farm throughout the series of 8
modules and you will complete
hands-on, interactive risk
management, crop insurance, and
grain marketing activities. The
course is adapted from Extension’s
farm management curriculum,
AgVentures: Grain Marketing.

An in-person event focusing on the
practical applications of grain
marketing and crop insurance. This
could include a guest speaker on
the topic or a field day featuring
hands-on demonstrations by course
Instructors.

Online Course takes approximately
10 hours to complete.

Currently, the course is being
updated with new added content
Including:

- Women in Agriculture

- Adding Organic Farming
Perspective

- Underserved Audiences

The course cost is $119 and
Includes the online Canvas
course and in-person events.

The Farm Pulse: Crop Insurance &
Grain Marketing work is supported
by USDA/NIFA grant under Award
Number 2023 -70027- 40444

An EEO/AA employer, University of Wisconsin-Madison Division of Extension provides equal opportunities in employment and programming, including Title VI, Title IX, the Americans with Disabilities Act (ADA) and Section 504 of the Rehabilitation Act requirements.
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